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Introduction
 
Welcome to ÔThe 7 Secrets to getting a great price  
when you sell your homeÕ. 
 
Your home can be anything from a multimillion dollar  
mansion to a modest one bedroom apartment.  
 
When you sell your home you want to get a great price. And 
thatÕs the purpose of this special report. 
 
In the next few pages we are going to share with you some 
helpful tips and strategies that you can use to get a great 
price when you sell your home.   
 
Using even one of these strategies can help you to get thousands (and even tens of 
thousands) of dollars more when you sell your home.   
 
Most of these strategies are logical and obvious when you see them explained.  
They are Ôcommon senseÕ if you like.  
 
The interesting thing about common sense though is how uncommon it actually is. 
You would be amazed how often smart people forget to use some of these simple ideas 
when they sell their home. And end up with an average result rather than a great one. 
 
The good news is that all seven of these secrets are very easy to understand and are 
simple to use. (Particularly if you follow the last secret.) 
 
So hereÕs what I suggest you do now. 
 
Take some time and read through this special report several times. Feel free to write in 
this booklet and make a few notes. Then have a chat with me and IÕll give you some more 
tips and hints on how you can use some of these ideas to get a great price when you sell.   
 
Getting a great price when you sell your home is simple but not easy.  There are many 
things you need to do and they all matter. The small amount of time you invest in reading 
and applying these ideas will pay off handsomely when you choose to sell your home. 
 
I look forward to talking with you soon. 
 
Jacqui Kalka 
PS: If you friends, family or colleagues who would like a free copy of this special report just 
let me know and IÕll get a copy out to them. (With my compliments.) 
 



 
We call this secret the Ôtwo magic wordsÕ and they explain success in many areas of life.  
 
Think about a really important goal that you achieved for yourself.   
 

  It could have been a health or fitness goal where you 
got into fantastic shape over a period of time.  

 
  Or perhaps it was a career goal where you ended up 

with a great job at a wonderful salary.  
 

  It might even be a money goal where you created a 
sizable amount of money within a certain time frame.  

 
What was the starting point for any important goal like this, 
that you actually achieved? 
 
In most cases (when you think about it a bit) you started to get 
good results toward achieving your goal when you made the 
mental decision to Ôget seriousÕ about it. 
 
You were no longer going to treat the goal as something that would be Ônice to have one 
dayÕ.  You were now serious about getting it.  
 
ItÕs exactly the same in many different fields.  
 
If you talk with top sports people and ask them Ôwhen did you start to do really well in your 
chosen sport?Õ youÕll often hear these same two words.  These people will tell you they 
started to do well when they Ôgot seriousÕ about their sport. 
 
The same two words apply to getting a great price w hen you sell your home.  
 
You have to Ôget seriousÕ about getting a great price.  
 
This is quite different from saying something like ÔI think weÕll sell our home if someone 
gives us a good price.Õ  (That is just a nice wish that is fun to think about.)  
 
The reality is that there are certain steps you need to follow if you want to get a great price 
when you sell your home. These steps will take both time and effort to put into action. 
 
But if you donÕt make the mental decision to Ôget seriousÕ about getting a great price for 
your home, it is very unlikely you will take the necessary steps and do the work that is 
involved. 
 
So thatÕs the first and probably the most important secret in getting a great price when you 
sell your home. 
 

Get Serious 
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Good systems will save you time and will also make sure you donÕt make costly mistakes 
when selling your home. So before you plan to sell your home make sure you have some 
good systems in place that will help you with every step of the sales process.  
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As you can see in this short booklet weÕve covered a lot of 
useful information. Yet we have only scratched the surface.  
 
You still need to work out the best type of sales strategy to 
sell your home. There are a number of different ways to sell 
your property and they each have their advantages and 
disadvantages.  
 
Could an effective Auction campaign be the right way for 
you to go?  Or are you better off with a fixed price 
campaign? How long do you want to take to sell your 
home?  Would you like everything done in less than 30 
days or are you happy to take a few months or longer? 
 
Are your price expectations realistic in the current market or 

are you setting yourself up for a big disappointment by over pricing your home? Should 
you use a marketing strategy with no price to start with? How much money should you 
invest in marketing and which are the right areas to invest your marketing money in?  
 
The best way to answer all these questions and implement all the secrets in this report is 
very simple. Get some expert help by talking with a good real estate agent.  
 
A good real estate agent will give you insider knowledge on what is really going on in your 
local area.  This is easy for them because they live and breathe real estate. They are 
talking with buyers and sellers every week and have a great idea on what is going on.   
 
A good real estate agent can give you information that will take you weeks to acquire by 
yourself. They can help you to price your home correctly. They can give you guidance on 
how to create effective marketing that will attract the right potential buyers.  
 
A good real estate agent will show you exactly what you need to do to make your home as 
appealing as possible to potential buyers.  
 
They also have proven systems to handle all the steps of the sales process.  A good real 
estate agent will talk with and screen potential buyers for you. They will follow up and get 
feedback from all potential buyers.  They will negotiate with these buyers to make sure you 
get the best price possible.   
 
Best of all, a real estate agent will only get paid when they actually sell your home for you.  
 
Your next step is very simple: Talk with the real estate sales professional who gave you 
this booklet. Ask them how you can get a great price when you sell your home and they 
will be happy to help you.  ItÕs the quickest way to get a great price when you do sell. 

 
ÒThe way to get started is to quit talking and begin doing.Ó                                                       

Walt Disney  
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